DRIVER PERSONA # 1 _ Section1: Who?

BACKGROUND
Job? Career? Path?
Family?

DEMOGRAPHICS

Male/Female? Age?
Income? Location?

IDENTIFIERS

Demeanor?
Communication
Preferences?




DRIVER PERSONA # 1 _ Section 2: What?

GOALS

Primary Goal?
Secondary Goal?

CHALLENGES

Primary challenge?
Secondary challenge?

WHAT CANWEDO?

...tohelp ourpersona
achieve theirgoals?...to
help our persona overcome
their challenges?




DRIVER PERSONA # 1 _ Section 3: Why?

REAL GOALS

About goals, challenges,
etc.

COMMON

OBJECTIVES

Why wouldn’t they want to
drive foryour company?




DRIVER PERSONA # 1 _ Section4: How?

MARKETING
MESSAGING

How should you describe your
solution to your persona?

ELEVATORPITCH

Sell your persona onyour
solution!




DRIVER PERSONA # 2 _ Section1: Who?

BACKGROUND
Job? Career? Path?
Family?

DEMOGRAPHICS

Male/Female? Age?
Income? Location?

IDENTIFIERS

Demeanor?
Communication
Preferences?




DRIVER PERSONA # 2 _ Section 2: What?

GOALS

Primary Goal?
Secondary Goal?

CHALLENGES

Primary challenge?
Secondary challenge?

WHAT CANWEDO?

...tohelp ourpersona
achieve theirgoals?...to
help our persona overcome
their challenges?




DRIVER PERSONA # 2 _ Section 3: Why?

REAL GOALS

About goals, challenges,
etc.

COMMON

OBJECTIVES

Why wouldn’t they want to
drive foryour company?




DRIVER PERSONA # 2 _ Section4: How?

MARKETING
MESSAGING

How should you describe your
solution to your persona?

ELEVATORPITCH

Sell your persona onyour
solution!




DRIVER PERSONA # 3 _ Section1: Who?

BACKGROUND
Job? Career? Path?
Family?

DEMOGRAPHICS

Male/Female? Age?
Income? Location?

IDENTIFIERS

Demeanor?
Communication
Preferences?




DRIVER PERSONA # 3 _ Section 2: What?

GOALS

Primary Goal?
Secondary Goal?

CHALLENGES

Primary challenge?
Secondary challenge?

WHAT CANWEDO?

...tohelp ourpersona
achieve theirgoals?...to
help our persona overcome
their challenges?




DRIVER PERSONA # 3 _ Section 3: Why?

REAL GOALS

About goals, challenges,
etc.

COMMON

OBJECTIVES

Why wouldn’t they want to
drive foryour company?




DRIVER PERSONA # 3 _ Section4: How?

MARKETING
MESSAGING

How should you describe your
solution to your persona?

ELEVATORPITCH

Sell your persona onyour
solution!




DRIVER PERSONA # 4 _ Section1: Who?

BACKGROUND
Job? Career? Path?
Family?

DEMOGRAPHICS

Male/Female? Age?
Income? Location?

IDENTIFIERS

Demeanor?
Communication
Preferences?




DRIVER PERSONA # 4 _ Section 2: What?

GOALS

Primary Goal?
Secondary Goal?

CHALLENGES

Primary challenge?
Secondary challenge?

WHAT CANWEDO?

...tohelp ourpersona
achieve theirgoals?...to
help our persona overcome
their challenges?




DRIVER PERSONA # 4 _ Section 3: Why?

REAL GOALS

About goals, challenges,
etc.

COMMON

OBJECTIVES

Why wouldn’t they want to
drive foryour company?




DRIVER PERSONA # 4 _ Section4: How?

MARKETING
MESSAGING

How should you describe your
solution to your persona?

ELEVATORPITCH

Sell your persona onyour
solution!




gavatar

Avatar provides motor carriers an all-in-one platform to fill
empty seats, pass every audit and bring drivers home safely.

AVATARFLEET.COM | (888)981-4724 | INFO@AVATARFLEET.COM



